
The most effective leaders in 

society are those rare  

individuals who can inspire 

their audience with a  

passion that can only come 

from personal experience. 

Joe Roberts is an  

inspirational example of 

overcoming adversity and 

managing change. In 1989 

he was living under a bridge 

as a homeless skid row 

street person.  

Today, Joe delivers  

his keynote messages at  

conferences, conventions 

and special events, teaching  

people “there’s more to you 

than you can see”. 

 

Skid Row 
CEO 

From Skidrow to CEO  
 

How do you teach sales people to be “hungry”?  
How do you keep them motivated and target driven?  

How can you squeeze more out of each players’ performance? 
 
Every one of us is confronted by adversity, challenge and change 
in our profession.  Tough markets, ugly competitors, shrinking 
margins and a hundred other excuses! 
 
Ultimately it’s what’s between our ears that determines success 
or failure.   
 
In this keynote, Joe teaches how anyone anywhere can hit 
“presidents club” by overcoming their perceived limitations. Joe’s 
mastery in selling came from an unlikely place.  In the 1980’s he 
lived on the tough streets of East Vancouver where his “gift of 
the gab” was his only weapon for survival.  Joe will take you from 
the depths and degradation of a former homeless drug addict, to 
the heights and triumph of a successful career in sales and  
beyond.  Joe’s unique style of inspiration combined with his  
legendary dark humour will have you shed a tear while making 
you laugh ‘til it hurts. 
 
One hour with Joe leaves an impression that lasts a lifetime 
where you will learn: 
 
 What activities make you the most sales 
 Why cold calling sucks – and how to overcome it 
 How to close one new deal in 7 days 
 How purpose is the key to long term success in sales 
 How every lost deal is worth dollars 
 How it doesn’t matter how you 

feel - it only matters what you do! 

778-875-5202 
marie@josephroberts.ca 

www.skidrowceo.com  

JOE ROBERTS 

http://www.skidrowceo.com


Partial Client List 

Aeroplan 
Alberta Pharmacist Association 
Association of Municipal Clerks and Treasurers Ontario 
Association of Manitoba Municipalities 
BC Funeral Directors  
Boys and Girls Clubs 
Calgary Flames 
Canadian Centre for Substance Abuse 
Canadian Independent Adjusters Association 
Canadian Insurance Claims Managers Association 
College of Surgeons and Physicians 
Consulting Engineers of AB 
Credit Union Managers Association Manitoba 
Desjardins  
Dexter and Associates Realtors 
Dominion Lending Centres 
Fraser Health  
Freedom 55 
Habitat for Humanity 
Homelife Benchmark 
Human Resource Management Association Manitoba 
Industry Canada 
Ministry of Children and Families 
Ministry of Community Support and Culture 
  Development 
Addictions Ontario 
Ontario Insurance Adjusters’ Association 
Police Chief Leadership Conference  
RCMP - Saskatchewan Victims Unit 
Royal LePage—Coronation West  
Salvation Army 
Saskatchewan Association of School Business Officials 
Saskatchewan Safety Council 
Scotia Bank 
TD Bank 
United Way 
United States Consulate 
General 
Verico Financial 

 

Awards & Media 
Joe is the recipient of the Courage to Come Back Award, The Ontario Premiers Award, and was nominated by MacLean’s 

Magazine as one of ten Canadians that make a difference.  He also received Business in Vancouver’s 40 under 40 and 

Zoomer Magazine 45 over 45. Joe has appeared in the Globe and Mail, The Toronto Star, Canadian Business, MacLean’s 

Magazine, The Vancouver Province, CTV Nation News, Global National News and CBC National News to name a few of his 

media appearances.  Video clips and articles can be seen on the website. 

“I have over the years had the opportunity to attend and host 
many keynotes with, and for my team of real estate sales  

associates.  I can, with confidence  tell you your message was 
the most impactful I have experienced and led to the  

strongest enthusiastic feedback I have received from our 
group. I will be in touch to discuss future sessions I would like 

to conduct.” 
David Peerless - CEO Dexter and Associates 

 
“When we were selecting our speaker to tour the country 

with us we needed someone who could speak authentically to 
our group.  We needed someone that understood the nuances 

of sales and could deliver not just a talk but tangible value 
and tools our reps could take to the streets and generate new  

business. From Victoria to Halifax you blew audience after  
audience away!  As an entrepreneur I LOVE your story and so 

did each participant at DLC University.   
Gary Mauris,  

President and CEO Dominion Lending Centres 
 

“Inspiration, relevant and exactly the message we wanted for 
our annual kick off.  Thank you for taking the time to  

understand our people. Your understanding of value based 
selling and the way you articulated your ideas and connected 
them to what we tell realtors all year long was exactly what 
we wanted. It was not only inspiring, but it gave participants 
the real world tools to go out and improve the businesses.” 

Cora Toth, President  - Royal LePage Coronation West 
 

“Your speaking engagement was very inspiring and we have 
received nothing but positive feedback.  Once again thank 

you and we look forward to working with you again.” 
Colin Dreyer - Verico Financial 

 
“We wanted them leaving feeling great about being in  

real-estate sales.  You did this very well! With a combined  
250 years of sales experience in the room I was wondering 

how you were going to connect and bring something new to 
our team of seasoned professionals.  Not only was the sales  

training on point, it was exactly what we wanted to reinforce.  
SELL VALUE!  You managed to break down and give our 

group real tools they could apply immediately to  
help them do their jobs.” 

Rick Dubord - President Homelife Realty  

“there’s more to 
you than you 

can see”   

T E S T I M O N I A L S 

JOE ROBERTS 



“there’s more to you 

than you can see”   

778-875-5202         marie@josephroberts.ca 
www.skidrowceo.com  

“STREET SMART” SELLING  

JOE ROBERTS 

 

In this program you will learn how to: 

 
 Stop selling and start solving 

 Avoid the mistakes made by 80% of all salespeople 

 Learn how to identify true opportunities from the “Time Burglars” 

 How to effectively sell YOU 

 How to build customers for life 

BREAK OUT SESSION 

Not just a clever 

title!  Learn what Joe 

learned living on the 

streets which he 

translated into sales 

mastery that landed 

him on the cover of 

magazines. Joe 

teaches what you 

need to know to be 

successful in your 

sales career.   

Participants will 

leave with tools that can be applied immediately to shorten sales cycles, eliminate 

wasted time, and make fewer calls while building customers for life.  

HOW CLEVER SALES PEOPLE MAKE PRESIDENTS CLUB 

http://www.skidrowceo.com

